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Dealer Accepts Wheat 
In Used Car Sales 


Marion, O., Aug. 17.—Farmers 
hereabouts may, if they wish, use 
their wheat to purchase used 
automobiles, ‘ 

A Marion used car dealer has 
offered to accept the grain at 60 
cents a bushel for a used car. A 
sedan was advertised at $90 or 
150 bushels of wheat. 

Dealers here say the plan is 
helping to stimulate interest in 
used cars and that a considerable 


ETROIT, Aug. 17.—With the first half of August be- 
| hind us, it seems probable that production for thd 
/month will run in the neighborhood of 200,000 units. Thd 
Ford Motor Company is the uncertain factor in the situation, 
because of the partial shut-down at that plant. It is under- 
stood that Ford had on hand parts for the manufacture of 
about 100,000 model A’s when the shut-down came, and it is 
believed that pretty close to 50,000 of these will be assembled 





_s YORK, Aug. 17.—Drawing for space at the Second | 
Joint Trade Show of the National Standard Parts | 
Associtaion and the Motor Equipment Association at Atlantic | 
City, N. J., December 7-12, inclusive, will be held at the Book- | 
Cadillac Hotel, Detroit, Mich., on September 17, according to 
an announcement issued by the two associations, 
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YOUNGSTOWN STEEL 
PLANTS OPERATING | 
AT NEW HIGH LEVEL 


| 


Youngstown, O., Aug. 17.—Steel, 
plant activity in the Youngstown 
district this week advanced to a 43. 
per cent. level, the highest rate in 
effect in the district in three months, 
and a gain of 1 per cent. over 
schedules holding in the district one 
week ago. 

Production of steel ingots is! 
Slightly higher than a week ago (a 
sheet manufacturer whose plant! 
had been idle resumed operations | 
on a 75 per cent. basis), and im- 


proved buying of tubular goods are|_ 


bullish developments of the week in| 
Mahoning valley industry. Mill 
executives believe that slight im- 
provement in mill activity will be 
seen through the remainder of 
August and that a definite turn up- 
ward in steel buying should develop 
after the usual Labor Day shut- 
down. 

Some improvement in steel buy- | 
ing is accompanying the ‘current | 
improvement in steel industry sen- 
timent, according to authorities 
here. This is true, it is said, par- 
ticularly in pipe, in which both 
production and sales are showing a 
moderate increase. Orders placed 
recently with pipe makers here ap- 
parently insure production at or 
near present levels for another four 
weeks. 

In addition sheet production is 
swelling slightly, although buying of 
flat steels by the automobile in- 
dustry, chief consumer of such 
products shipped by Youngstown 
mills, continues to lag behind ak 
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Two drawings will be made. The 
first at 10 a. m. will include the 
names of manufacturer members 
whose applications for show space 
were received prior to August 1. 
The second to follow immediately at 
the close of the first will include 
those applications received on and 
after August 1. Applications re- 
ceived later than September 17 will 
be allotted space in the order 
their receipt. 


While manufacturers may have 


of | 


| 
| 


volume has been moved since the 
offer first was made several days 
ago. 


L. A. MILLER REPORTS 
WILLYS-OVERLAND 
JULY SALES GAI 


o.. Aug. 17.—Sales of 





Toledo, 


| during August. 

General Motors will probably 
reach a total of approximately 
| 77,000 units, with Chevrolet account- 


ing for 60,000 of them. The Ply- 
| mouth schedule for August calls for 


| a production of above 35,000 units | 
Chrysler divisions 
up to 50,000) 


and the other 
will bring the 
| vehicles. 

| If these estimates are accurate 


total 


DE SOTO RETAIL SALES 
SET NEW HIGH MARK 
FOR ANY SINGLE WEEK 


Detroit, Aug. 17.—Retail deliver- 
ies by De Soto dealers, for the week 
j}ending August 1, were higher than 





representatives present at the draw- | Willys-Overland products for July the other companies in the industry | any other week in the history of De 
ing if they wish, it is not essential| show an increase of 15.9 per cent. Outside of General Motors, Ford|Sote Motor Corporation, according 


announcement, the allotment of 
space will be entirely impartial and 
manufacturers will receive, if not 
actual space designated, then space 


| as near to it as it is possible for the 


committee, in its best judgment, to 
allot. 

Show Manager A. B. Coffman re- 
ports that exhibitors in many cases 
are requesting more space than 
they used at last -year’s show in 
Cleveland and that space applica- 
tions are being received at a grati- 
fying rate. 


NASH JULY SALES 


AT HIGHEST RATIO 
OF AVAILABILITY 


Kenosha, Wis., Aug. 17.—Automo- 
bile registration reports for the 
month of July, received by officials 
of the Nash Motors Company, show 
that Nash secured the highest ratio 
of available business in company 
history as a result of the public 
demand for the four new groups of 
cars introduced June 28. 

In the Milwaukee, New Orleans 
and Oklahoma City markets the 
registration figures reveal that Nash 
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Late News Flashes 


New Haven, Conn., Aug. 17.—Professor Irving Fisher’s | 


Miller reported here today. 

| “Our low priced Willys six which 
| has a base price of $495, continues 
to be the leader in our line,” Mr. 
|Miller said, “while the wide ac- 
|ceptance of our new mode] 95 Wil- 
\lys Knight, the lowest priced Willys 
|Knight in history, places that car 
second in our sales. Making free 
| wheeling available on all of our 
passenger cars has also struck @ 
pleasing response, 

“The situation of our commercial 
car division is also satisfactory. 
Dealers each month are learning 
that despite general business con- 
ditions there is a splendid market 
for our commercial car units, In 
many instances dealers have re- 
ported that a more intense concens 
tration on selling trucks has resulted 
in steady monthly profits for them.” 

In pointing out the sound finan- 
cial stability of Willys-Overland, Mr. 
Miller referred to earnings of more 
than $300,000 for the first half of 
the current year. 


INSTALMENT DEBT 
IS UNDER NORMAL; 
NOW ON INCREASE 


Chicago, Aug. 17.—The outstanding 
installment debt of the American 
public to reporting finance companies 
on automobiles purchased dropped 
from a maximum of $964,000,000 in 
September, 1929, to a minimum of 
$536,000,000 in March, 1931, accord- 
ing to an official statement today 
by C. C. Hanch, general manager 0 
the National Association of Finance 


| around 40,000 vehicle units. 

| This season of the year always 
| brings -a great volume of rumors 
| and just now the air is full of stories 
| of more manufacturers planning of- 
| ferings in the lowest priced class, 
| whic now comprises Ford, Chevrolet, 
| Plymouth and Willys-Overland. It 
|} is said here and generally believed 
| that three or four manufacturers, 
| whose products are now in the price 
bracket above the $500 class, are 
planning to put out cars in this 
lowest division. 

The obvious appeal to the trend 
toward economical buying, which 
has been a feature of this period of 
depression, has impressed manu- 
facturers with the advantages of 
being able to offer buyers vehicle 
units in the lowest price bracket. 
This is true in spite of the fact that 


the makers already in this field, | 


offer about the most strenuous 
competition that the industry can 
provide. 

The general feeling here is that 
the later months of the year will 
bring forth some of the most start- 
ling and interesting announcements 
that the automotive industry has 
heard in many years. 


| that they do so for, according to the | over July of last year, President L.A,| and Chrysler will build a total of to a statement issued here today by, 


L. G, Peed, general sales manager. 
Retail deliveries by De Soto deals 
ers have inereased..every sveek -in . 
July. The week ending July 1L 
showed an increase of 45 per cent, 
over the previous week. The week 
ending July 18 was 8 per cent. over 
the week just mentioned. The fole« 
lowing week, ending July 25, showed 
an increase of 5 per cent. over the 
week before and the last week in 
the month, ending August 1, was 10 
per cent. over the previous week. 
“Within ‘one month,” said Mr, 
Peed, “De Soto dealers have estab- 
lished two new sales records. Re« 
tail deliveries for the week ending 
July 25 were higher than the pre- 


vious high week in the history of 
the corporation, occurring in 1929, 
Again this week, the De Soto dealer 
organization came to the front and 
raised this record by slightly more 
than 10 per cent.. 

“We take this occasion to publicly 
commend the De Soto dealer body 
for their splendid sales record in 
July.” 





G. M. Improves Financial 
Position in First Half 


| general 





circumstances prevailing 


NEW YORK, Aug. 17.—The finan- | 
cial position of General Motors | during the period under review 
| Corporation was not only main-| Cash holdings advanced to $146,« 


f|\tained during the first half of this | 713,657 from $145,483,609 at the close 


year but actually was strengthened, | Of 1930, up $230,048 and from $131,- 


wholesale commodity price index was unchanged during 


the past week at 69.5. 


7 


London, England, Aug. 17.—Stocks of crude rubber in| 


* 


Pa 


London on August 15 totaled 82,171 tons, an increase of 460 


tons over the preceding week. 


Liverpool stocks totaled 


54,907 tons, an increase of 430 tons. 


* 


a 


a 


Los Angeles, Aug. 17.—California crude oil production 
averaged 513,000 barrels daily during the week ended 
August 15, an increase of 7,100 barrels over the preceding 
week, but a decrease of 105,950 from the same week in 1930. 





Companies. 
The installment debt is now in- 
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Alfred P. Sloan, Jr., president, 


048,483 on June 30, 1930, a gain of 


points out in presenting the state- | $14,435,126, the report showed. 


ment of financial conditions as of 
June 30, 1931, 

“Cash and cash items were ap- 
proximately $70,000,000 greater than 
at the close of the period a year ago, 
and approximately $66,800,000 great- 
er than at the end of December of 
last year,” Mr. Sloan said. 

“Net working capital position like- 
wise has been substantially improved. 

“While progress has been made in 


5 |injecting into the corporation’s op- 


erations further operating economies, 
the influence on net profits has been 
offset by the shift in demand to 


Pages 6 7 lower priced units, reflecting the 





Combined holdings of cash, gove 
ernment and other marketable see 
curities as of June 30 last amounted 
to $245,856,668, as against $179,037,- 
071 on December 31. 1930, an in- 
crease of $66,819,597 and a gain of 
$70,162,886 over a year ago. 

Acquisitions of “other marketable 
securities” in the first half of this 
year were greater than in any 
similar period in recent years. In 
the first half of 1929, the corpora- 
tion reduced its holdings by about 
$4,000,000 and by the end of that 
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NASH JULY SALES 
AT HIGHEST RATIO 
OF AVAILABILITY 
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won the first position among cars 
registered during July, with the ex- 
ception of Ford and Chevrolet. In 
the Cincinnati, Portland, Ore., Salt 
Lake City and San Francisco mar- 
kets Nash held second position 
among cars of its price class during 
the month; and in New York the 
available registration figures for the 
first three weeks in July show Nash 
in second position, exclusive of Ford 
and Chevrolet. In the home mar- 
kets of Kenosha and Racine, Wis., 
where two of the big Nash plants 
are located, Nash cars were second 
among all cars registered. 

For the week ending August 1 the 
company’s sales records show a sub- 
stantial increase in sales in New 
York, Chicago, Boston, San Fran- 
cisco, Philadelphia, Los Angeles, 
Pittsburgh, Cleveland, Milwaukee 
and Buffalo over the same period 
a year ago, according to C. H. Bliss, 
vice-president and director of Nash 
sales. 


INSTALMENT DEBT 
IS UNDER NORMAL; 
NOW ON INCREASE 


(Continued from Page 1) 


creasing toward a normal volume 
and at the end of May was $571,- 
000,000. The figures of the install- 
ment debt are derived from data on 
contracts purchased by 428 repre- 
sentative finance companies. 

In January of this year the aver- 
age amount financed was $561, as 
compared with $616 in January, 
1929. This average reached a mini- 
mum in March and April, 1931, 
when it was $529, and in May it 
increased to $539, acocrding to Mr. 
Hanch, 


MOTORISTS IN MICHIGAN 
RENEW DRIVERS’ PERMITS 


Lansing, Mich., Aug. 17.—Prob- 
ability that more than 500,000 
Michigan motorists will be unable 
to drive legally after November 1 
was seen here today when the 
Michigan department of state an 
nounced that only ten weeks re- 
main until drivers who secured 
driving licenses prior to January 1. 
1925, must procure the new licenses 
decreed by the 1931 legislature. 

Unless last-minute applicants 
flood local police and sheriff de- 
partments, who handle applications, 
the department declared that 500,- 
000 is a “conservative estimate” 
of the number who may be pre- 
vented from driving. 


TIFFIN CUT GLASS GOES 
ON 24-HOUR SCHEDULE 
Tiffin, O., Aug. 17—The Tiffin 
Cut Glass Company has doubled its 
production to handle an order from 
General Motors. The order will re- 
quire a twenty-four-hour daily 
schedule for the next six months, 
the management has announced, 
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OAKLAND WILL LAUNCH 
BIG ADVERTISING DRIVE; 
SALES CAMPAIGN FOLLOWS 


Pontiac, Aug. 17.—Announcement 
was made today that the Oakland 
Motor Car Company, with factories 
here, would spend $500,000 on a huge 
advertising campaign, to start Au- 
gust 21, 

The sales campaign, to be one of 
the biggest launched by an automo- 
bile company, has been designed to 
serve aS a backbone of a business 
drive, which the company will spon- 
sor late in August and September. 

In making the announcement, W. 
A. Blees, vice president in charge of 
Sales, declared that there is a satis- 
factory volume of business to be had 
today if the product has a high 
dollar value and the public can be 
made to realize it, 

Newspapers will carry the bulk of 
the advertising campaign. Camp- 
bell-Ewald are handling the adver- 
tising. 


G. M. TRUCK SALES SHOW 
BIG INCREASE IN JULY 
OVER JUNE AND YEAR AGO 


Pontiac, Aug. 17.—Deliveries of 
General Motors Truck Company for 
July were more than 32 per cent. 
greater than June of this year and 
nearly 16 per cent. greater than 
July of last year, it was announced 
today. The upward trend for July 
is considered particularly good by 
officials in yiew of the fact that 
general average for the automotive 
industry this year has been down 
for July as compared with June. 

Sales have been increasing since 
the first of the year for the local 
truck factory, culminating in July, 
which has been the largest month so 
far. 


REYNOLDS SPRING SHOWS 
ASSETS OF $3,332,674 


New York, Aug. 17.—The state- 
ment of Reynolds Spring Company 
as of June 30, 1931, shows total assets 
of $3,332,674 and surplus of $636,130. 
Current assets were $664,306 and 
current liabilities $166,925. 

Balance sheet as of June 30, 1931, 
follows: 

Assets: Land, buildings, equip- 
ment, etc., $2,456,970; patents and 
goodwill, $1; cash, $19,205; notes and 
accounts receivable, $322,005; ac- 
crued interest receivable, $240; in- 
ventories, $322,856; other assets, $74,- 
841; investments, $124,066; deferred 
charges, $12,490; total, $3,332,674. 

Liabilities: Capital stock (rep- 
resented by 148,566 no-par shares), 
$1,233,726; notes and accounts pay- 
able, $138,884; accrued taxes, wages, 
etc., $20,156; accrued interest pay- 
able, $7,885; mortgage, $450,000; de- 
preciation reserve, $666,529; other 
reserves, $179,364; surplus, $636,130; 
total, $3,332,674. 

FORD SHOW UNDER TENT 

Hackensack, N. J., Aug. 17.—Un- 
der a huge tent here is being held 
a Ford passenger car and truck ex- 
hibit, which includes a motion pic- 
ture show depicting the manufac- 
turing process from raw materials 
to the final assembly. 


MI ORS IE 


GENUINE SILENT CHAINS 


Are Factory Equipment on the Majority of All Cars 


Hupmobile 8 (H-133) 
Bapmobile 8 (U-133) 


AMERICAN 


Cadillae V-8 
Cadillac V-12 
Cadillac V-16 
Chrysler 8 
Chrysler 8 De Luxe 
Chrysler Imperial 8 
Continental Motors 
De Soto 6 

De Soto 8 

De Vaux 6-75 
Dodge Bros. 6 
Dodge Bros. 8 
Durant 6 (614) 
Durant 6 (617) 
Essex 6 

Hadson 8 
Hupmobile 8 (C-100) 


Hupmobile Century 8 Oakland V-8 


A manufacturer of 
high grade eights 
(Name en request) 
Peerless 8 (Model B) 
Peerless 8 (Model C) 
Pontiac 6 

Reo Fiying Cloud 6 
Reo Flying Cloud 8 
Reo Royale 8 


La Salle 8 
Lincoln 8 


MORSE CHAIN COMPANY 


Ithaca, N. Y.: 
Letchworth, Herts, England 


Division of Borg-Warner Corporation 


Detroit, Mich. 


FOREIGN 


Adler 

Andi 

Brennabor 

Fiat 

Hansa Lloyd 
Vauxhall 
Wanderer Werke 
Mschopauer 


GENERAL MOTORS 
REPORTS IMPROVED 
FINANCIAL CONDITION 
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year had none left. During the first 

half of 1930 this item was increased 

by $13,215,508 and then reduced to 
$285,691 at the close of the year. 

Inventories were carried at $113,- 
624,349 on June 30, 1931, as against 
$136,298,891 on December 31, 1930, a 
reduction of $22,674,542 and com- 
pared with $159,772,602 a year ago, 
off $46,148,253. 

Surplus at the end of the first 
half year was $360,192,490, as com- 
pared with $344 265,275 at the end 
of 1930 and $415,378,774 a year ago. 

Total current assets on June 30 
were $417,092,803, as compared with 
total current liabilities of $88,441,053. 

Value of sales in the first half 
of this year was $524,193,532, as 
against $614,318,789 in the like pe- 
riod of 1930, a decline of $90,125,257. 

Net profit from operations during 
the half year period amounted to 
$107,251,627 and, after allowance for 
the employees’ savings and invest- 
ment fund, the net profit was $96,- 
861,454. The net, after provision for 
taxes, was $85,821,454. The amount 
earned on the common stock, after 
provisions for preferred dividends, 
was $81,177,215, equivalent to $1.83 
a share, as compared with $100,051,- 
956, or $2.32 a share a year ago. 
The 1930 profit, however, included 
$9,517,000 earned from non-operat- 
ing sources. 

CHRYSLER MANAGERS MEET 
WITH FACTORY OFFICIALS 
Detroit, Aug. 1 17.—District man- 

agers of the Chrysler Sales Corpora- 

tion attended a conference with fac- 
tory officials here Tuesday and 

Wednesday of last week. 

The district managers in attend- 
ance were: F. A. Petrie, New York; 
G. B. Gillespie, Atlanta; E. C. Suck- 
ow, Boston; H. B. Sewell, Charlotte; 
L. F, Johnson, Chicago; H. V, Lud- 
low, Cincinnati; A, P. Clark, Cleve- 
land; F. D. Peabody, Dallas; F. R. 
Cooper, Detroit; C. E. Harvey, Los 
Angeles; H. O. Doyle, Memphis; M. 
C. Kale, Minneapolis; S, T. Keller, 
Oklahoma City; H. H. Herr, Omaha; 
J. R. Covell, Philadelphia; F. S. 
McComb, Pittsburgh; J, R. Scearce, 
Portland, and F. F. Golden, San 
Francisco. 


KANSAS INQUIRY ASKED 
INTO CRUDE OIL PRICES 


Topeka, Kan., Aug. 17.—A request 
for an investigation of prices paid 
for crude oil has been made to At- 
torney General Roland Boynton by 
Thurman Hill, member of the Pub- 
lic Service Commission. 

Mr. Hill announced the receipt of 
a complaint from W. S. Marshall of 
Leon, charging that the Stanolind 
Crude Oil Purchasing Company paid 
32 cents a barrel for oil from two 
leases in which the complainant is 
interested, while the same company 
paid 37 cents for oil from adjoining 
leases. Mr. Hill thereupon asked the 
attorney general to determine 
whether there is a price discrimina- 
tion. 


DUCKWORTH IS PROMOTED 
BY FORD AT CHARLOTTE 


Charlotte, N. C., Aug. 17.—W. F. 
Duckworth, for the past four years 
assistant manager of the Ford Mo- 
tor Company’s Charlotte branch 
and acting manager since the trans- 
fer of F. A. Atcheson to St. Louis 
several months ago, has been pro- 
moted to branch manager. 

The new manager is the youngest 
branch manager of the Ford Motor 
Company in the United States and 
before his promotion was one of 
the youngest assistant managers. 
He is 32 years old. 


PATERSON CHEVROLET FIRM 
PLANS BIG SELLING YEAR 


Paterson, N. J., Aug. 17.—Harry 
M. Smith, Chevrolet dealer, pro- 
poses to sell 2,900 automobiles dur- 
ing the fiscal year from August this 
year to July, 1932. That means an 
average, if he realizes his goal, of 
nearly ten automobiles a day, on 
the basis of 300 business days in 
the year. During the past fiscal 
year from August, 1930, to July, 
1931, his organization sold 1,092 new 
cars and 1,327 used cars. 


| SPARKS from ] 


Meet W. S. Knudsen 
* * * 


Subduing a Temper 
” ¥ * 


Books His Hobby 


Hal Ressler—Guest Conductor 


Y vacation is lengthened a day because Hal Ressler has 
come across with a column that should make mighty 

fine reading. No pencil pusher is closer to W. S. Knudsen, 
president of Chevrolet, than this same Ressler, who is one of 
the publicity contacts on this account for Campbell- Ewald. 
Ressler’s pen picture of President Knudsen is something out 


of the ordinary.—C. G. S. 


Kk A > 

R. CHRIS SINSABAUGH, 

Somewhere in New York. 

Dear Chris: Come home, quick! This job has papa 
scared. It sounded easy two weeks ago, when you sprung the 
proposition, and I, being 
gullible, said “yes” before 
asking the man who runs one. 

Now you’re down there 
taking the world on the broad 
of your back, while this job’s 
got me flat on mine. Perhaps 
you’re out in that Studebaker, 
free and wheeling all over the 
county; while I’m here 
chugging at a typewriter key- 
board, trying to get some 
random thoughts to synchro- 
mesh, 

I warned you I’d make this 
100 per cent. Chevrolet. You 
said that was legal, and by 
that admission put me on 
my honor (chorus: “Your 
what?) not to do it. So I 
won’t write about Chevrolet. 


I’ll only tell you about the man who builds the car. 
* * * 


EET him in his office, this man whose name is woven 

with automotive history, made and in the making. 

Meet William S. Knudsen, president and general manager of 

the Chevrolet Motor Company, a position he attained at the 

age of 45, little more than twenty years after arriving in 

America, an immigrant lad from Denmark, to make his way 
in the world. 

But before meeting the man, look around the office. 
Rather small, you think, for a man of his position—small 
and simply furnished. There is a rug on the floor, but not 
the deep Persian kind that creeps up to your ankles. There 
are pictures on the walls—framed photographs mostly—no 
elaborate canvases or ornate drapes to lend “tone” or “color.” 
The desk is a plain glass-topped one and just behind it is a 
roll-top desk of the sort in general use some years ago, with 
pigeon holes for working tools and papers. The office is a 
plain, simply equipped and practical workshop—and the 


HAL RESSLER 


‘office expresses the man. 


As you advance to his desk, Mr. Knudsen unlimbers 6 
feet, 3 inches of a gangling, loosely-knit, athletic frame from 
his chair. He gives you an honest, firm handshake and turns 
mild blue eyes into yours with a friendly look. He is full- 
faced and his even features break into a quick, half-shy 
smile as he greets you. He motions you to a chair—and 
remains standing until you are seated. 

His voice is low-pitched, and his words at first are slow 
spaced and carefully chosen. You sense restraint, almost dif- 
fidence, in his manner, “Extremely democratic and modest” 
is your first impression. “Humble” would be a better word. 

* * * 

HOSE who knew him years ago will tell you Mr. Knudsen 

used to have a temper—a quite volcanic temper. Sub- 
duing it represented work to be done, and Knudsen knew all 
about work. He got his temper so well in hand that today he 
seems to wear a constant air of humility, 

His early restraint in your presence comes partly from 
an inborn shyness which makes him shun the spotlight. He 
dreads interviews and interviewers lest he be dealt with too 
intimately or be made to appear a genius. But when a 
facetious note enters the conversation, or it turns to hobbies 
of his, his manner lightens and his conversation fairly 
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he Effect of Character 


On Driving Habits 


e 


An Interesting Consideration of the Psychological | him bite his lip—a sure sign. We 
Factors That Cause Accidents, but Which No 
Examination Can Possibly Reach; Character, Not 


Skill, Determines Driving Fitness 


T is useful for motor vehicle officials to remember that | 
while examinations may serve a useful purpose in some} 
instances, they are in their final application rather superfi- 
The factors that tend to produce accidents involving 
motor vehicles are in the main psychological and not involving 
A writer who uses the name “Observer” has something 
interesting to say in this regard in the current issue of the 
Observer’s observations are 


cial. 
skill. 


Motor, published in England. 
as follows: : 
“Lambert scored a characteristic | 
goal.” — ‘ 
How often have we seen it? 
The words set up a train of| 
thought in my mind. If a footballer | 
can have marked characteristics in 
his play, cannot an owner-driver 
reflect his character in the manner | 
in which he handles his car? 
Following this thought, I set my- | 
self to think of one or two cases 
where this theory applied. | 
Two came instantly. | 
The first one was Brown, with his | 
unparalleled egotism. 


most spasmodic, impulsive natures 


The names are obviously not cor- | 
rect for diplomatic reasons. 

For the benefit of those who may 
not agree with my observations I 
would like to point out that what I | 
write here is merely an opinion and 
not a statement of fact—it cannot 


be, of course, as I am entirely un-/right at the bottom. He arrived in | 


acquainted with the remaining few | 
odd millions of motorists. I there- | 
fore humbly crave the indulgence of 
those who, failing to agree with me, 
reach swiftly for pen or typewriter 
to rend me asunder. 

Let me, then, state my case, or 
rather cases. 

First of all, Brown. 

Brown is a good enough fellow at 
heart, but he simply cannot rid 
himself of the idea that the world 
Was built around him for his espe- 


which had pulled out 
nearly past. 

Never was I more glad to see 
Croydon. When I reached my des- 
tination I got out and thanked him 
for the lift, passing a commonplace 
about the mount of traffic on the 
road. 

“Quite all right,” he said airily. 
“Some people are born traffic 
drivers.” 

Silently I agreed! 

To my mind, that man’s entire 
mental outlook agreed with his 


and was 


The second | driving. I am convinced that Brown | 

one Robinson, who has one of the | honestly believes that he drives cor- | BAY 
| rectly and that the other road users | 

it has ever been my lot to encounter. | that he so often inconveniences are | 


nothing more or less than a bunch 
of incompetent fools. 

Now, to turn to Robinson. 

He is a self-made man. He has 
a vast amount of hard-headedness 
and courage, for which I have un- 
bounded admiration. He started 


London, I believe, with the massive 
total of ls. 6d and no job. That 
was about twenty years ago. By 
dint of hard work and business 
acumen he has amassed a consider- 


able amount of this world’s goods. | 


One of the features of his success, 
even during the ten years I have 
known him, has been his willingness 
to risk all he had in backing his 
opinions. I mean this in a strictly 
business sense. He has adopted ex- 
pensive schemes to improve his 


cial use and the beings therein are | business that were, to all but him- 
brainless mortals sent to throw his/|self, apparently impossible; always 





own 100 per cent. of virtue out in| he has triumphed, and the wise- 


relief. He feels, in fact, that it is 
only the perversity of fate that pre- | 
yents him becoming a sort of world | 
dictator. 

Now to touch on his driving. 

I had the pleasure (?) of riding 
with him from London Bridge to 
Croydon while my car was in dock. 

He commenced operations by at- | 
tempting to. make an extra line of | 
traffic for which there was no room 
between the curb and a lamp | 
standard in the borough. When the} 
driver in front refused, quite right- | 

, to drop back and allow him to | 

so, he breathed maledictions on 
that innocent mortal’s head. After 
@ little hectic neck-and-neck busi- 
ness we passed the offending one 
and drew up to some traffic held up 
at the Elephant. Here Brown) 
again made an extra line on the off 
side, wedging his front wheels in 
ahead of a taxi, the driver of which 
delivered himself of a short mono- | 
logue, in which he reviewed Brown’s 
antecedents and possible descend- 
ants in feeling, if inelegant, terms. 
Fortunately, the policeman dropped 
his hand at this moment, and the 
prophet’s declarations as to Brewn’s 
ultimate destination died away be- 
hind us. 

So we went on, I holding tightly | 
to the seat at times and at others) 
closing my eyes swiftly, hoping that | 
gomebody would break it gently to! 
my nearest and dearest. At Ken- 
nington he drove blithely by on the 
near side of a stationary tram, 
plowing the 
ers apart like a sheep dog divid- | 
. a flock of sheep. : 

“Darned nuisance, trams,” 
growled. “Want all the road.” 

In London Road, Norbury, he had 
to make a call at a friend’s house 
gituated on the off side of the road. | 
Approaching us was a long line of | 
traffic headed by a bus. Instead of 

ing up on his near side and | 
crossing the road on foot, he drove | 
gayly across in the face of the on- 
coming stream, causing the bus 
driver to swerve violently out, there- 
by nearly capsizing an Austin seven 


descending passen- | 





‘out any undue deliberation. 


acres, cheated of their “I told you 
so!” have had to turn to “What 
luck!” for solace. He has always 
adopted these measures on the im- 
pulse of the moment—that is, with- 
This 
impulsiveness is his strongest char- 
acteristic. It is 50 per cent. of the 
man, 

So with his handling of a car. He 
is a keen motorist and a skillful 
one, withal, having been a cyclist, 
motorcyclist and, finally, motorist. 

In contrast to Brown, he does not 
habitually and ignorantly abuse the 
rules of the road and the uhers 
thereof. It is at intervals, nearly 
always on a long run, that he will 


take risks. Unlike Brown, he admits | 
these, but he seems incapable of | 
The fact that he} 
handles his car expertly makes it | 


deing otherwise. 


all the more inexplicable. 

Let me explain more fully. 

I drove with him one day to 
Brighton. We progressed excellently 
to just beyond Coulsdon, Robinson 
driving like a chapter from a safety 
first book. ” 

On the long stretch leading to 
Merstham we overtook three cars 
headed by a hug-the-crown mer- 
chant. The two immediately preced- 
ing us pulled out and were passing 
him. Robinson, with a sudden show 


of impatience, at once proceeded to} 
pass the near side. When we were | 


half-way past the driver, apparently 
disturbed by the two cars passing on 
his off side, suddenly swerved in 
toward the curb. It was only the 
fact that Robinson handled his car 
correctly—he had changed down 


he before passing—that we escaped a|Mahon and Wallace D. Fuerth, 
| smash. His driving abilities, coupled | 


with the fierce acceleration of the 
hotted-up car, alone saved us. 

So I found farther on. We had 
been forced by approaching traffic 
to hang behind a trade van for some 
miles. Each time we had a straight 
piece something had appeared from 
the other direction, and Robinson, 
driving correctly, took no risks on 
blind corners. Suddenly his im- 
pulsiveness overcame him. I saw 





| annually for American and foreign 


}1929 and 1930. 


| seventeen years. 
|merly in the Packard service de-| 
| partment and McMahon in the | 
} service sales department. 


o-_—-———— 





were on a blind corner; suddenly 
he reached forward, his engine 
roared as he changed down, the seat 
squab thrust into my back and we 
| were past. If anything had come 
round the bend, we must have been 
smashed to atoms. 

“What made you do that?” I asked 
curiously. 

He grinned a little sheepishly. 

“I know it was wrong,” he adinit- 
ted. “But I just felt .there. was/ 








nothing coming.” 

There you have it. It was born in | 
the man. He must act when his} 
spirit, his subconscious mind, call it | 
what you will, prompts him. The} 
fact that it is at fault when he is | 
driving a car inclines to support my 
argument. The difference is that} 
when he takes chances_ with his 
| business, he risks his own property. 
but when he takes risks on the road, 
he endangers the lives and property 
| of other people. 

I feel sure that if we could all} 
“see oursel’s as others see us” we} 
| Should find a number of faults in| 
| our driving which, if it were possible 
;to trace them to their various | 
sources, would be found to be deep- | 


| rooted in our characters. 
| 


STATE STUDYING 
USE OF TRUCKS TO 
CARRY PASSENGERS 

Boston, Mass., Aug. 17.—The gov- 
|ernor’s committee on street and 
|highway safety announces that an 
jinvestigation of the hazards in- 
| volved in the growing use of motor 
jtrucks for the transportation of 
|picnic and outing parties is under 
|way. Results of the committee’s 
|findings will be used by the regis- 
trar of motor vehicles as the basis 
for official supervision of commer- 
cial vehicles for such purposes. 

A single week-end check showed 
nearly ninety trucks carrying outing 
parties, the committee said, some 
carrying babies in carriages and the 
passengers either standing or sitting 
on boxes or planks. 

The committee has sent question- 
naires regarding the week-end use 
of their vehiclies to 450 fleets of 
trucks, consisting of 14,000 machines 
participating in the state-wide in- 
terfleet commercial vehicle safety 
contest. 

SALES DUCO NO. 7 POLISH 

SET RECORD IN 1ST HALF 


Wilmington, Del., Aug. 17.—Re- 
ports from the automotive finishes 
division of the Du Pont company 
state that the sales of No. 7 Duco 
polish for the first six months of 
1931 have broken all _ previous 
records. 

The campaign in back of the No. 
7 line consisted of newspaper and 
trade paper advertising, national 
advertising and a network of radio 
stations for which special artists 
were engaged. 

A wide distribution of specially 
made-up cartons of samples, known 
as the “Beauty Kit” was made. This 
seemed to strike the popular fancy, 
and the response was country-wide. 

Extensive distribution of stocks 
was made in all parts of the country 
so that the vigorous advertising 
'campaign could be capitalized on. 


3 NEWARK WINNERS 
IN PACKARD CONTEST 


Newark, N. J., Aug. 17.—The New- 
lark branch of the Packard Motor 
Car Company of New York will have 
| three men at the convention of mas- 
|ter salesmen at Lucerne in Quebec 
September 16 to 19. They are Carl 
Schaller, Newark, and Owen A. Mc- 








South Orange. They are among 
'the winners in the sales contest held 


representatives. 

Fuerth was a master salesman last 
|year and McMahon in 1926, 1928, 
Fuerth has been 
selling automobiles in Newark for 
Schaller was for- 


BOkN in Minneapolis, Minn., in 
1890, Walter S. Graves’ natural 
bent for wanting to do things with 
his hands led him into the carpentry 
trade, which he followed for several 
years prior to his affiliation with the 
W. K. Morrison Company, Minne- 
apolis hardware dealer, in charge of 
its wholesale stock department. 
That was in 1910, and a year later 
he formed an association with the 
Shotwell-Johnson Company, sheet 





metal products manufacturer, that 
lasted for nine years. Starting as a 
shop foreman, he was successfully 
promoted to plant superintendent, 
design engineer, sales engineer and 
assistant plant manager. 

Severing his connection with 
Shotwell-Johnson in 1920, Mr. 
Graves launched the Minneapolis 
Metal Products Company as his own 
business venture, which he operated 
successfully for four years. 

Developing a desire to enter the 
automobile business while with 


Meet the Sales Chiefs 


sales 


| sales. 
| Sales manager in May, 1930. 






Shotwell-Johnson and still cherish- 
ing that desire through the four 
years of his own business, Mr. 
Graves finally liquidated his in- 
terest in the Minneapolis Metal 
Products Company to accept a po- 
Sition in charge of the wholesale 
department of the L. W. Jordan 
Company, then Minneapolis dis- 
tributor for Dodge Brothers motor 
vehicles. He remained there trom 
December, 1925, until January, 
1927, when he resigned to become 
affiliated with Graham Brothers 
Truck Corporation as a sales rep- 


resentative in the Columbus, O., 
district. 
Following the acquisition of 


Graham Brothers by Dodge Broth- 
ers Corporationf Mr. Graves was 
sent to San Francisco as_ truck 
representative. In August, 
1928, he was promoted to the post 
of district manager with headquar- 
ters at Kansas City, occupying that 


| position until June, 1949, when he 


was called back to Detroit to be- 
come assistant director of truck 
He was promoted to truck 


Although he never had the ad- 
vantage of an actual college educa- 
tion, Mr. Graves has constantly in- 
dulged in self-improvement, and 
during the last twenty years has 
enrolled in and completed several 
extension courses on engineering 


|and special subjects. 


He admits that he shoots a fair 
game of golf, but he would rather 
be known as a good fisherman. 


FORM PACKARD FIRM 
Jamestown, N. Y., Aug. 17.—The 
Lafayette Motors Corporation has 
been chartered by Carl A. Nelson 
and associates, to establish and 
operate a Packard sales and service. 
Headquarters have been established 
in the building at 314 Lafayette St., 
where complete servicing ‘facilities 
have also been provided. 














NET GAIN of 510 dealers 
since the new Willys line was announced 
shows that alert merchants appreciate 
profit possibilities of these popular cars 
and trucks. The Willys line is as out- 
standing in public acceptance as it is in 


brilliant performance. 


Write or wire for franchise particulars 


Willys-Overland, Inc., Toledo, O. Willys-Overland, Ltd., Toronto, Cas. 


WILLYS 


A BIG SIX priced like a four 
A POWERFUL EIGHT 
A BRILLIANT KNIGHT . 
2 NEW 


WILLYS TRUCKS 
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Cash US. Credits 


ATURALLY such a period of business slackness as we 
are going through produces almost innumerable sugges- 


tions for betterment of any given line of commercial 
endeavor. The automotive industry is no exception to this 
rule. During the past few months, Automotive Daily News 


has received numerous letters offering suggestions as to how 
our business, particularly the retail end, can be brought out 
of its slump. 

Many of these letters have been extremely interesting 
and carefully thought out. This general interest is a healthy 
sign, even though some of the remedies offered are scarcely 
practical. 

We have just received a letter with a suggestion for 
helping the automobile dealer, which brings up a fundamental 
problem. In the course of his communication, our reader, 
who is a dealer himself, remarks: ‘The basic trouble with the 
retail end of the automobile business is the fact that we mer- 
chants have got to pay cash on delivery of the products that 
we sell and must wait to get our money back until we can 
turn over the stock. If the factories billed us at sixty or 
ninety days, as most manufacturers do, we would have a 
chance to dispose of the goods before we had to pay for 
them. This would lighten the dealer’s burden immeasurably. 
It would lessen the amount of capital that he has to keep tied 
up in stock and I believe would come close to solving the 
present dealer problem.” 

Of course, this matter of the automobile factories doing 
business with their dealers on a cash basis has been brought 
up many times. The automotive industry is one of the few 
which gets its money on the delivery of stock to its retail 
distributors. 

On the other hand, dealers will do well to remember that 
the present prices of motor vehicles are largely made pos- 
sible by this spot cash factor in their dealings with the 
factories. If the factories were suddenly compelled to 
finance dealer operations for sixty or ninety days, the pres- 
ent price levels would be impossible. Prices would have to 
be drastically marked up. This could only mean that dealers 
would make fewer sales. 

In most of these economic problems there is a form of 
compensation, When we take from one side we add to the 
other. When the factory does business on a cash basis, it is 
able to make a price that permits wide distribution of its 
product. When the factory gives its output to the retailers 
on a time basis, it must finance the operation and this means 
higher prices and fewer sales. 


Small Industries 


HERE was recently held at Lake George, N. Y., a con- 

vention of representatives of small industries. We often 
forget that prosperity is not made up entirely of the activities 
of the huge industrial enterprises that are always in the 
public eye. It is just as important to get the smaller indus- 
tries operating profitably as it is the business giants and it 
may be even more difficult. 

However, the interesting thing about this convention 
was the fact that the delegates present were definitely opti- 
mistic on prospects. In a vote which was taken, seventeen 
of the representatives present said they believed that the 
depression was over and that an upturn is now in progress. 
Nine held the contrary view. and seven were noncommittal, 


but inc ~ 1 to the optimistic side. 

If little fellows are beginning to feel some faint 
thrill « rning consciousness, there is real reason to hope 
that re | really is on the way. 


RADSTREET’S this week reports a decline in the num- 

ber of business defaults to 426. This number may seem 

large, but this is the fourth successive week that has shown 
® decline in business failures. 


HOLGATE ANALYZES 
ESSEX COUNTY'S 
NEW CAR SALES 


NEWARK, N. J., Aug. 17.—Claude 

E. Holgate, manager of the 
Newark Automobile Trade Associa- 
tion, reports hat Essex county pas- 
senger car and commercial car sales 
in the first half of this year have 
been better than in any other sec- 
tion. 

“It is interesting to note,” he says, 
“that for the first six months of 
this year Essex county new car 
registrations are off only 12 per 
cent., as compared with last year for 
the same period, whereas national 
figures show a decline of 29 per 
cent. This bears out the conten- 
tion we have made that the Essex 
county territory is in much better 
shape than many other places 
throughout the country. Of course, 
the -great increase in sales in the 
low-priced field accounts for some 
of the difference. 

“Another registration fact is that 
on cars there was actually a gain 
in registrations of 10 per cent. in 
January, due no doubt to the ac- 
tivities of the automobile show and 
the good weather that prevailed 
during that month. 

“Commercial car registrations also 
are better here than national fig- 
ures show for the entire country, 
althoygh the registrations are off 
about"21 per cent. 

“Dealer profit is slightly spotty, 
though those who faced this year 
as it came and prepared for it as it 
came, are making some money. We 
again wish to reiterate what we 
have said so often before during the 
past two years; i.e., with the dealer's 
knowledge of what business he may 
reasonably expect for the remainder 
of the year, his overhead should be 
cut accordingly, so that the business 
will not be conducted at a loss.” 

Total passenger car sales in the 
county in the first six months of 
this year were 12,199, compared with 
13,863 in the corresponding period 
last year. Commercial car sales 
totaled 1,543, as against 1,958 a year 
ago. 


PLANS FOR WASHINGTON 
TRAFFIC SURVEY PUSHED 


Washington, Aug. 17.—Organiza- 
tion of the traffic survey of the 
metropolitan area of Washington is 
progressing rapidly, according to 
Thomas H. MacDonald, chief of the 
Bureau of Public Roads of the 
United States Department of Agri- 
culture. The survey is to begin early 
in September and the movements of 
many thousands of motor vehicles 
will be charted and analyzed to 
serve as a basis for a program of 
highway improvement for the area. 

The survey is to last a full year, 
during which the daily movement of 
vehicles on the main traffic arteries 
in the region immediately surround- 
ing Washington will be recorded. The 
information thus accumulated will 
be used in outlining a comprehen- 
sive plan of highway betterment in 
this area, in which the states of 
Virginia and Maryland and the 
counties immediately adjacent to 
Washington will participate, 


| COMING EVENTS | 
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SEPTEMBER 
1- 3—Cleveland, O. Hote] Statler, Societ 
of Automotive Engineers, twentiet 
annual aeronautical meeting in 
conjunction with National Air 


races. 
8-17—Utrecht, Holland. Utrecht Fair, pus 
and truck show. 
16-17—Atlantic City, N. J. Nationa) Pe- 
troleum Association, annua] meet- 
ing, Hote] Traymore. 
20-26—Springfield, Mass. 
Exposition. 
21-25—Boston, Mass. American Welding 
Society, meeting. The following so- 
cieties wil] participate: American 
Society for Steel Treating, American 
Welding Society, Iron and Stee) 
Division, A. S. M. E.; Machine Shop 
Practice Division, A. 8. M. E.; fron 


Eastern States 


and Steel Division, A. I. M. E.; In- 
Stitute of Metals. A. I. M. E. 

28-29—Atlantic City, N. 3. National Asso- 
ciation of Mocor Bus Operators, 
fifth annua) meeting, Hote] Am- 
bassador., 

26-Oct. 2—Atlantic City, N. J. American 
Electric Railway) association, an- 
nua) meeting. 

OCTOBER 
1-11—Paris, Franee, Internationa! Auto- 


mobile Salon, 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica] En- 
gineers. petroleum division meet- 


ing 
12-16—Chicago, IL Nationa) Scfety Coun- 


ci 
14-16—Pi‘tsburgh, Pa. Society of Indus- 
trial Engineers, convention. 
15-24—London, England. Internationa) 
Motor Exhibition, Olympia Hall. 
22-28—Prague, Czecho-Slovakia. . Interna- 
tional Antomcbile Exposition. 





SPARKS from DETROIT 
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sparkles. He has a highly developed sense of humor and 
revels in hight talk of the subtle rather than wise-cracking 
kind. 

- A publication recently printed an article about him 
which he disliked. He delivered in comment a typical Knud- 
senian bon mot: “I’m like Sarah Bernhardt,” he said. “This 
is positively my last appearance!” ‘s 

ok 


ok * 

OOKS are a hobby with him, and he has one of the finest 

private libraries in Detroit. From his readings and 
experiences he has evolved a broad and tolerant philosophy, 
Every man is rated for his intrinsic worth, and not by a 
Dun or Bradstreet scale. He shows the janitor the same 
deference and courtesy as an officer of General Motors. He 
knows no caste in business or personal relations. 

If one trait has been dominant in his success, it is his 
knowledge of men, his ability to work with them and to 
inspire their loyalty. He leads and does not drive. His 
organization responds to a low-voiced “Let’s go!” rather 
than to the cracking of a whip. Though he gets there, he ig 
in no sense the go-getter type. 

You are as apt to find him tinkering with a new part in 
the experimental laboratory, or walking down the line of one 
of his plants, as at his desk. He feels out of place at a sales 
convention, and will seldom make a speech, even to his own 
dealers. He is essentially a manufacturing man, and con- 
fines his activity to those twin essentials of successful man- 
agement—men and methods. 


* + ak 
HAT’S about the required length, isn’t it, Chris? Lest 
there be any confusion, that photograph at the head of 
the column isn’t one of Mr. Knudsen. Though it says so on 
the back, I’m not even sure it’s one of me. Probably two 
other fellows. Yours, HAL RESSLER. 
N. B.—You may have this column job. I’ll take a windy 





corner and a box of apples.—H. R. 





Motor car sales are made these days 
by the salesmen with the greatest 
knowledge of their product. Acquaint 
them therefore with the fact that 
Kelsey-Hayes steel spoke wheels 


need no adjustment—remain perma- 
nently aligned—are free from service 
utmost 


requirements and _ possess 
strength. 


WOOD: WILE 






KELSEY-HAYES WHEEL CORP. 
DETROIT, MICHIGAN 
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A NEW German eight-cylinder air-cooled aviation engine 


LUBRICATING THE 
UNIVERSAL JOINT 


BEAN MAKES SMALL 


The model 4-8 Super Charger 





| 
BATTERY CHARGER 


The proper lublication of a uni- ; 
versal joint appears to be a simple | manufactured by John Bean Man- 


operation, yet there are many me-| Ufacturing Company, Lansing, 
ehanics who have never had the op- | Mich., is designed for service sta- 
portunity of learning the exact | tions charging only a few batteries 
procedure. |a day. It charges four batteries at 


DISCUSSES SALES 
VALUE OF NEW 
DEVELOPMENTS 


Detroit, Mich., Aug. 17.—The ap- 
| plication of psychology as a measure 
of the sales value of new develop- 


INCREASE SERVICE 
SALES BY ACTIVE 
SOLICITATION 


By J. RUSSELL WALSH 

“Starving Man Collapses—Taken 
to Hospital.” Unfortunately, we 
have had to read of tragedy of this 
| kind only too frequently during re- 
;cent months. At times, when elab- 
| orating on the happening the news- 
| Paper account related that the man 
ihad had nothing to eat for days 
| and was too proud to recite the cus- 
|tomary fomula, “Say, buddy, could 
lya giv’us a nickel to getta cuppa 
| coffee?” 
| A parallel] situation is that of the 
operator of the service station who 
sits quietly in his office or walks a 
groove in the floor while he ponders 
over the reason for an empty work- 
shop and a mechanical staff de- 
pleted almost to the vanishing point. 
Expensive equipment and special 
tools “which were bought during 
boom times are slowly gathering 
rust from lack of use. Strange as 
,it may seem, permanent interest 
charges continue even after a cash 
purchase, and the specter of depre- 
|ciation takes up a permanent abode 
| @s soon as a new piece of equipment 
is unpacked. The only hope of 
avoiding loss, therefore, is to use all 
of the equipment to the fullest ex- 
| tent. 
| It is obvious that to keep men and 
| equipment engaged, there must be a 
;}constant flow of service work into 
|the repair shop. If this flow is 
dammed and diverted to other 
channels, or the stream of work 
which shoulda continue has become 


during an informal luncheon of en- 
gineers and company officials at the 
Hupp Motor Car Corporation factory 
here 

In general, it is believed that 
American motorists buy new cars 
incorporating changes in design or 
appearance only when such innova- 
tions appeal] to one or more of their 
senses. Naturally, some thought to 
the repulation of the car and 
builder enters into the buyer’s con- 
sideration. And this reputation is 
always built up through the thou- 
sands of refinements and develop- 
ments unseen by the purchaser but 
of tremendous importance to the 
engineer and manufacturer. The 
development of rubber’ engine 
mountings, body insulation, and 
changes to secure longer car life in 
the mechanism of the engine and 
driving assembly are a few of these 
hidden factors which contribute to 
car value and reputation. 

During the luncheon some one 
asked, “Why do cars sell?” A com- 
pany engineer offered this explana- 
tion which, because of 
thought, probably blasts the popular 
conception of why some cars sell 
and others do not. 

“It has taken me many years to 
really analyze what sells an automo- 
bile,” he said. “Perhaps I’m wrong 




















































its novel 


stangnant, something should be |—but it seems to me that cars are 
,done about it. If a keeper of live |sold by waves of popularity only 
stock has been accustomed to} when an appeal is made directly to 


one of man’s several senses. 

“At one time, pride in owning the 
first car in a community influenced 
the buyer. But this was short- 
lived, because manufacturers over- 
night changed body types and de- 
signs. 

“Then came the appeal to the 
visual sense—cars that introduced 
new design lines, flashy colors and 
new paint combinations. This ap- 
peal to the sense of sight has been 
more permanent—and largely con- 
tinued by some manufacturers until 
the present time. 

“Now, however, American buyers 
have based their estimate of car 
value on another sense—that of 
touch. But this appeal to this sense 


| watering his herd from a stream 
| running through his property and 
| suddenly finds his supply cut off, 
|he immediately follows the stream 
| to find out the cause. Figuratively, 
| this is the course which should be 
foliowed by the service station pro- 
prietor. 

In analyzing present conditions 
and those of the recent past which 
were more bountiful it will be found, 
no doubt, that not much effort was 
|required to keep the service station 
j busy. In fact, it will be found that 
often it was only necessary to an- 
swer a couple of simple questions 
|which were propounded by the car 
‘owner, i. e., “How much will the job 
cost?” and “When can I have the 


'car?” ne, is largely through comfort. Let’s 
| Reminiscing on the past or specu-|see how this appeal works. 
lating on the future will not cure “Barring the extremes in_ size 


the ills of the present. What is 
needed is work, solicitation. 


It is an axiom of selling, appro- 


appeal, thousands of cars today are 





ments was the topic of a discussion | 





Production -- Engineering -- Factory | 


New Argus 220 Horse Power! 
Aviation Engine 


sold on the basis of riding comfort. 
And don’t forget that women, who 
do more riding than driving, insist 
on comfort There's a long list o 


motor car developmeimij®,-~; 
popularity came akgur-ortty 
this recognizable (hang sect 
fort. 

“Balloon tires originally did not 
jimprove a car’s appearance, but they 
did improve riding comfort. As soon 
as motecrists discovered this tact, 


they insisted on the larger tires. 
Shock absorbers were a long time 
arriving in public favor, but the 
increase in Owner value through 
more comfort caused manufacturers 
to universally adopt them. Adjust- 
able front seats and_ steering 
columns owe their demand to the 
same field. 

“Beyond a certain point the sense 
of hearing has brought numerous 
refinements, particularly in engine 
manufacture, into public favor. The 
original noisy poppet valve engine 
gave way to inclosed valve assem- 
blies because they saved the owner’s 
car and increased his pride of own- 
ership. In addition to providing 
better power development from all 
grades of fuel, high compression en- 
gines are popular for the same rea- 
son. And the thrill of a quick, fast 
getaway and high speed perform- 
ance owes its popularity to appeal 
through the senses of touch and 
vision. Four wheel brakes were pub- 
licly accepted because of the in- 
creased ‘feeling’ of security—the 
sense of car mastery they brought 
to the driver. Long, low-to-the- 
ground design is winning favor be- 
cause of its novel eye appeal. And 
closed cars are more popular be- 
cause of their appeal to comfort. 
These and a long list of other de- 
velopments, including practically 
every innovation of importance, 
have been adopted because of appeal 
to one or more of the senses. 

“Free wheeling is the latest de- 
velopment with such a strong sense 
appeal. Free wheeling appears to 
the sense of touch—feeling—because 
it is more comfortable and easier 
to drive and operate, and because 
it offers an entirely new thrill to 
motoring. It also appeals to the 
auditory sense because of its quiet 
operation. And it is popular again 
because of the pride of ownership. 

“To my mind, the popular sales 
success of every major development 
in automobiles has been definitely 
predicated upon the impression it 
has made upon man’s senses.” 
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The following instructions are 4 time at the fast rate which makes 
provided by W. J. Simpson, service | Possible eight charges a day. The 
manager of Mechanic Universal; Charger has improved ‘ balanced 
Joint Company, Rockford, Ill., a| ‘transformer and reactance design, 
division of Borg-Warner, and em-| and _ unified control. The switch 
braces the subject from a practical | controls both bulbs simultaneously. 
shop point of view: —— 

When preparing a nf | SIDNEY HEAVY DUTY 
joint should be turned until one o 
the oil plugs is directly above the LATHES IN TWO SIZES 
other. The mechanic should then | 
unscrew the u r vent plug. Then | oes - ; 
remove the cae plug and insert | Heavy-duty engine lathes in 30 
an oil gun filled with a very good 4nd 36 inch sizes have been de- 
grade of heavy oil, similar to that veloped by the Sidney Machine 
used in transmissions. Caution | Tool Company, Sidney, O. 
should be taken that the oil is not}, Among the features of the new 
forced into the joint until the upper |/@thes are direct-reading 16-speed 
plug has been unscrewed. The oil | Control, totally inclosed, self-oiling 
should then be forced into the lower | 8e¢ar-box, anti-friction and gearing 
plug until it comes out the upper | and anti-friction centrally oiled 
one. This shows that a atta | apron. 
amount of oil has been used an : 
all of the heavy bearings are well EMERGENCY IGNITION 
lubricated. 

The mechanic should then re- An emergency ignition system, 
place the upper plug, turn the joint known as Electro-Life, has been de- 
until the hole in which the gun is veloped by Sorensen Manufacturing 
still inserted is at the top, then he Company, Inc., New York city. The 
can remove the gun and replace 
the oil plug. It may be borne in 
mind that an alemite gun also may 
be used in this capacity when an 
oil gun is not available. The ordi- 
nary alemite fitting can quickly be 
screwed into the lower plug hole 
and an efficient filling operation 
carried on by this method. How- 
ever, whatever type of gun is used, 
it will still be necessary to remove 
the upper vent plug before any at- 
tempt is made to fill the joint. 

The mechanics universal joint 
should be inspected frequently, as 


often as every three or four months. | 
The lubrication, however, need not | 


be done more than every four or 
six months, depending upon the 
mechanic’s judgment of how much 
the car has been in operation on 
the road. A good quality of soft 
cup grease should be used for the 
lubrication of the splined slip yoke, 
the lubricant to be inserted through 
the plug hole in the splined slip 
yoke provided for this purpose. 

If there is any disposition of the 
universal joint to fail to function 
properly, it should be disassembled, 
thoroughly cleaned and inspected, 
and all parts that have become 
badly worn should be replaced. 


Stud ted 
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DOUBLE FLANGE TYPE 


device is designed to supplant the 
regular ignition system in the event 
|of ignition troubles. It is said to 
eliminate the necessity for towing 
| because of failure of the ignition 
| system and to assist garage men in 
| definitely locating difficulty when 
it is uncertain whether it lies in the 
| ignition system or carbureter. 
| The device has three connections, 
; battery, ground and to the high- 
tension termina] of the distributor. 
| Price, $12.50. 
'NOW MAKES PISTON RINGS 
FOR AUTOMOTIVE USE 
Positive piston rings used in avia- 
|tion practice are now being mar- 
|keted for automotive use by the 
| Aviation Piston Ring Company, 
Irvington, N. J. Features claimed 
for the rings are positive oil control 
j}and effective sealing of the cylin- 
| ders. 


UDYLITE ANNOUNCES NEW 
METAL FINISH 

Udyblack, a new finish adaptable 
to articles of ornamental iron and 
to cast and sand-blast surfaces, is 
announced by Udylite Process Com- 
pany, Detroit, Mich. 
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REPRESENTATIVE type of mechanics universal joint showing 
various heavy bearings which require lubricating 


, 


priated from house to house experi- 
|ence, that he who rings enough door 
| bells in a day’s work will average a 
fair reward. 

| The best way to find out what the 
potential service business is, is to 
jbegin in one’s own neighborhood 
;}and ring door bells. If this program 
jhas not been put in effect before, 
‘or even if it has, at this time it 
|should be made by no one but the 
|proprietor himself or his _ service 
| manager. After sufficient knowledge 
lof existing conditions has accrued 







Back of USL 


@e THE USL INSURED LIFE PLAN 


1. Thirty-two 


Owners of USL equipped cars are 


so that further solicitation may be ’ ; : 

continued with satisfaction “J an building mastery protected against battery failure 

understduy, the responsibility may anak within the liberal USL guarantee 

be delegated. period, by the USL Insured Life Plan. 
The value of house to house solici- 2. Six great fac- 

tation cannot be passed lightly. tories. Any of the thousands of USL service 

There is real information to be stations is authorized to make prompt 


gathered from such a canvass. There 
are many motor car owners who 
|require service now. Many of these 
| will not be able to buy new cars in 
the immediate future, but for a 
/dealer who establishes a reputation 
for good service an entering wedge 
‘is provided against the time when 
such a purchase will be considered. 
Now is the time to solicit service 
and to get acquainted with future 
|sales prospects. 


|COMBINATION ACCESSORY 
FOR CIGARETTE SMOKERS 


A combination cigarette holder, 
ejector and ash tray, with mountings 
| which permit its installation on the 
steering post, dash, or the car uphol- 
| stery, is now manufactured by You 
| Auto Signal Company, Fort Lauder- 
dale, Fla. 





3. Standard equip- 
ment on_ leading 
cars. 


4. 18,000 service 
Stations and deal- 
ers. 

@ 5. The USL In- 
sured Life Plan. 
6. Millions of satis- 
fied users. 
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adjustment at USL’s expense should 
a USL battery fail to give measure 
of satisfactory service. 


~ 


USL Battery Corporation 
Niagara Falls, New York 
Other USL factories at Oakland, California; 


Toronto, Canada; Sydney, Australia; 
Manchester, England; Paris, France. 


BATTERIES 


Long Life—Dependable Power 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


YOUNGSTOWN STEEL 
PLANTS OPERATING 
AT NEW HIGH LEVEL 


(Continued from Page 1) 


ing in other lines. Reports of plans 
of the leading interests in the auto- 
mobile industry continue to be con- 
fused and uncertain. If substantial 
increases in car production are 
contemplated for the closing days 
of August or early September, some 
indication should appear in the 
schedules of sheet and strip mills in 


Make and Model 


sion Ratio 
Pist. Make 
or Material 
Carburetor 


rangement 
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“ 
ot 
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Compres- 


- 


c No 

No 
AC 
AC 
ACG 
AC 
No 
No 
No 


| *5.26 | 28.8 | 

| 4.6) 51 + 78 | 
Yqx4¥, | 220.7 | 4.75 | 26.45 | 77@3200 | Cr 
v'sX45% | 272.6 | 4.63 | 30.02 | 90@3000 | cr 
3yex5 | 344.8 | 45 | 35.12 | 104@2800 | cr 
3y5x5 | 344.8 | 4.5 | 35.12 | 104@2800 | CI 

+ oo il | 353 | 5.35 | 36.45 | 95@3000 | CI 
| 368 | 55 1} 46.9 | 135@3400 | Cr 


98@3400 |*Alum 


Auburn | 8- 98 | 3916 | 
~ 13@3000 | | Alum 


Austin {$1130 | 
Buick 8-50 | 3170 | 
Buick 8-60 | 3795 | 
Buick 8-80 | 4255 | 
Buick 8-90 | 4340 | 
Cadillac V-8 | 4645 | 
Cadillac V-12 | 5480 | 








| 2 Oil Purifier 


Bish-Bab 
Bish-Bab 
Bish-Bab 
Bish-Bab 


| Yes 
Own 


114 
118 
124 
132 
134 
140-143 


Mar 
Mar 
| Own 
; Own 
| Own 


< 


"| Own 
| Own 


develop, the bulge’ in sheet produc- 
tion being due more to heavier de- 
mand from miscelleanous consum- 
ers. 

Mill schedules in the valley show 
that 29 of 66 open hearth furnaces 
are melting, compared with 28 a 
week aco and a high point of 33 
earlier this year. More furnaces are 
making steel now than for several 
months and August ingot produc- 
tion in the Youngstown district is 


Cadillac V-16 | 6100 | 
Chevrolet | 2685 | 
Chrysler 6 | 2850 | 
Chrysler 8 | 3365 | 
Chrysler 8 De L. | | 
Chrysler Imp. 8 _| 4725 | 
Cord (Fr. Wh. D.) | 4620 | 

De Soto Six 
De Soto Eight | 3025 | 


De Vaux 6-75 | 2810 | 


148 


109 | 
*175%| Own 
1] Own 


"186, 
187,°5 
*211 . Own 
~ 137%] I 


| 2695 | *16975| Own 


*177 
113 


| Own _ Yes ‘3 


| Own | 


Own 
| Lye | 3% 
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Yes 
. | Dole 


a cf ee | ee | ere ee eee | 


3 | Hall 


3 5 | 3yex3% 
| 3%x434 | 217.8 | 
316x4% | 260.8 | 
3%x4% 
314x5 


| 452.0 | 5.50 | 57.5 
194.0 | 
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5.20 | 33.80 
5.20 34.2 


6.25 | 338, 


| 282.1 | 
| 384.8 | 


4x4% F 298.6 | 


[6 | 3%4x4%.| 205.3 | 5.35 | 25.85 | 
18 | 2%x4¥/, ; 220.7 | 


16 | 335x5 
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| 214.7; 5.41 | 27.34 


5.00 | 26.3 — 


5.30 | 31.25 | 


| 165@3400 


50@2600 


| 70@3200 


94@3400 
| 125@3200 


| 115@3300° 


67@3200 
| 77@3400 


| 70@3400 


}*Alum 
88@3400 | 
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AC ' Car 
AC | Sch 
AC | Str 
Yes | Str Yes 
AC | Str Yes 
AC | Sch No 
AC | Car Yes 
AC | Str Yes 

AC 
AC 
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}*Alum 
i*Alum 
| Alum 
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AC | Car 
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AC 
Til 


AC | Str 
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| 2820 | 
| 3174 | 


expected to exceed by a small mar-| Dodge Six 11414, Own 
Dodge Eight 118%; Own | 


gin that of July. 84@ 3400 


Mahoning Valley Steel Company 
has resumed operations at its sheet 
plant at Niles, O., where 14 of 54 
sheet mills are operating against 
eight last week. Several Empire 
Steel Corporation sheet plants at 
Niles are idle but plants at Mans-| 
field and Cleveland are active and | 
earning a small profit for the cor- 
poration which recently went into 
receivership. 

Operations of individual compan- 
ies in the district show little change. 
Republic Steel Corporation opera- 
tions are reported at 35 per cent. 
while ingot production for that 
company in this district is a¥ove 
50 per cent., or considerably above 
the average for the entire valley. 


TO MANUFACTURE PLANES 


IN CHICCPEE FALLS, MASS. 


Chicopee Falls, Mass., Aug. 17.— 
Stadig Aeronautical Corporation has 


arranged to take space in the old} 


Lamb Knitting Machine Company 
here, where experimental work will 


be carried cn preparatory to the 
manufacture of airplane and out- 
board ‘motors, John M. Stadig, 
president, said. It is likely, he 
added, that this will also be used as 
a plant for assembling the products 
after manufacturing gets under way 
early next year. Manufacture of 
the parts will be on a _ contract 
basis at the start. 

It is planned to have the cam 
shafts, valve tappets and various 
small units produced by Smith & 
Wesson, Inc., which the Southworth 
Machine Company of Portiand, Me., 
will machine the cylinder 
and the Bohn Aluminum 
Bronze Company of Detroit will 
make all the aluminum castings. 


ESSEX COUNTY DE ALERS 


OPPOSE GOODYEAR PLAN os Six 


Newark, N. 
five Essex county Goodyear tire 
dealers, members of the Indepen- 
dent Oil Dealers’ Association, have 
gone on record as opposed to the 
new policy of the Goodyear Tire and 
Rubber Company of appointing new 
dealers. The meeting was held at 
Dietsch’s Restaurant. Herbert 
Kruttschnitt of Irvington, vice- 
president of the association, pre- 
sided. The dealers expressed good 
will toward the company and felt 
confident it would reverse its policy. 


TAKES OVER SERVICING 


Oswego, N. Y., Aug. 17.—The Nash 
Sales Service, headed by W. V. Cath- 
cart, located at 82 West 2d St., has 
taken over the servicing and sales 
of Nash cars given up by the Nash 
Sales and Service at 143 West 
Bridge St. 

BRAKE DRUM SERVICE 

Bradford, Pa., Aug. 17.—The Cres- 
cent Garage and Parts Company, 
Inc., with plant and headquarters at 
62-64 Webster St., has installed ma- 
chinery and equipment for servicing 
brake drums. 
brake drums and accessories 
been stoc ked. 

OCCUPIES NEW QUARTERS 

New Orleans, La., Aug. 17 (UTPS). 
“-—The Haring Motor Company, 
Oakland and Pontiac 
according to C. A. Pucheu, sales 
manager. 


A complete line of | 
has | 


distributor, | Dil Purifier—Pur, 


has moved to 719-21 Baronne St., | 


barrels | Reo Royale 8-35 
and | Reo Royale 8-31 


| 





| Graham 





Durant 610 
Durant 612 
Durant 614 
Durant 619 
Essex Super Six | 2750 | 
Ford S | 2375 | 
Frklin S 15 Trans. | | | 3830 | | 
Fr’klin S 15 Trans. | 4130 | 
Fr’klin S 15 De L | 4220 | 
3100 | 
| 3265 | 
| 3330 | 


| 2820 | 
} 3010 | 
| 2710 | 


Pros. 6 
Graham Std. 6 
Graham Spl. 6 
Graham Spl. 8 | 3560 | 
Graham Cust. 8 __ 4.00 
Hudson Greater 8 | 3115 | 
Hupmobile Cen. 6 | 2985 | 
Hupmobile Cen. 8 | 3275 | 
Hupmobile C | 3730 
Hupmobile H & U | se 
La t Salle V-8 | ll 
Lincoln | 5300 | 
Marmon 70 2823 | 
Marmon 88 | 4°75 
Marmon 16 ’ 5369 | 
Nash 960 2800 | 
Nash 970 3000 | 
Nash 980 3360 | 
Nash 990 4000 | 
Oakland v-8 
Oldsmobile 
Packard 901-902 
Packard 903-904 
Peerless St. 8 
Peerless Master 8 | 4521 | 
Peerless De L, 4521 | 
Peerless Custom 8 / 4766 | 
Pierce-Arrow 43 | 4304 | 
Pierce-Arrow 41-42 | 4831 | 
Plymouth | 2710 | 
Pontiac | 2845 | 
| 4650 | 
| 4375 | 
Reo 8-21 | 3610 
Reo 6-21 | 3525 | 
Reo ~.. Cloud 6-25 3950 | 
Reo 8-2 


| 2935 | 


| 3642 | 


sant 


| 2920 


J., Aug. 17.—Thirty- | Studebaker Dict. 8 | 3095 


| 
Studebaker Com. 8 | 3520 | 
Studebak’r Pres. 80 | 4250 | 
Studebak’r Pres, 90 |*4360 | 
Stutz LA 
Stutz MA 
Stutz MB 
Stutz DV 


| 4918 | 
| 4863 | 


32 {| 5240 | 


Willys 6-97-98 D TT 


Willys 8-80 D 
Willys-Knt. 66-D 
Willys-Knight 95 


KEY TO ABBREVIAT 


Weight—$Austin standard 2 
coupe. **Hupmobile model 


| 2780; 


~ 419-126 


| 3260 | 


| 4320 | 
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109 


**113 


103%4| Own | 


125 | ¢ 
132 
132 


113 
115 
115 
120 
134 


118 
121 
125-137 


134 


145 


112%| Own 


130-136 
145 


114%! 


116%4| Own 


121 
124-133 


117 


11344 Own 


| 4570 | 12942-13644; Own 
| 5045 | 14245-14744| Own | 


118 
125 
125 
138 


134-137 | ¢ 


142-147 
*170 
112 


135 
131 
121 
121 
125 
125 
114 
114 
124 
130 
136 


13415] Own 


145 


134%4| 


110-113 
121 
121 
113 


10NS 


passenger 
H_ weighs 


4,095 pounds, and model U 4,360 pounds. 


*Studebaker, 7 pass. sedan. 
weighs 2,670 and the 98 D w 
pounds. 

Wheel Base—*Over all length 


*Willys 6-97D 


reighs 2,706 


o! chassis 


instead of wheel base, which manufac- 


turers refuse to give. 
passenger sedan available 
wheel base. 


Engine Make—Con. Continental; 


**Essex, 
on 


seven- 
119-incb 


Lye. Ly- 


coming, Hall, De Vaux-Hall Motors Corp. 
Thermostat—Bish-Bab. Bishop & Babcock. 


Dole, Dole Valve Co., Chicago, 
Winterfront; 


Pulton Co.; Pines, Pines 


Var, various makes. 

Valve 
zontal; O, overhead; 
LV, V-type L_ heaa. 
*Air cooled. tThermo syphon 
culation, 


K, 


Arrangement—L, L head: 
sleeve 


tl.; Ful 


H, hort- 


valve; 


water cir- 


Compression Ratio—*Optiona!] on the Au- 


burn. 


Piston Material—*Alum, alum 


invar struts; Alum, aluminum alloy; 


cast iron; 8-St, semi-steel. 
Purotator; 
Handy; AC, AC Spark 
Ste, Stewart-W arner; 


Han, 
, pany; 
*Using both Floato & Skinner. 
Fuel Cleaner—AC, AC Spark Plu 


inum with 
cl, 


Wal. Wall; 
Plug Com- 


Ski, Skinner. 


g Co.; Gas 


112 


© | Own | 
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| Own 
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[a 
| 
| 
| 
| Own 


| Own Bish-Bab 


Own 
| Own 
| Own 
| Own 
| Own 


Var 
Var 
Var 
Pines 


Gascolator; Ste. Stewart-Warner; 
Tillotson; V-S, Van Sicklen. 

Carburetor—Sch, Wheeler Schebler; 
Zenith; Mar, Marvel; Car, Carter: 
Stromberg; DL Detroit Lubricator; 
Tillotson. 

Air Cleanetr—AC, AC Spark Plug Com- 
pany; AM, Air Maze; Han, Handy; Un. 
United; Til, Tillotson. 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G, 
various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
Auto-Lite; Del-R, Delco-Remy; Dyn, 
Owen-Dyneto Corp.; N E, North East. 
*Nash,—Indicates twin ignition. 
*Bendix starter used. 

Clutch—Borg, Borg & Beck: Br-L, Brown- 
Lipe; Rock, Rockford Machine; Long, 
Long Clutch Company; Rus, Russell 
Mfg. Co. 

Transmission Make—D, Detroit Gear; WG, 
Warner Gear Company; M. Muncie Gear 
Company; O, Own; N, New Process Gear 
Corp.; W, Warner Corp. 

*Franklin Transcontinent models are 
equipped with both Warner and Detroit 
= 4 speed gear sets, according to body 
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Transmiesion Type—LGS, The LGS Corp 
Free Wheeling; SM, Syncro Mesh; BW 
a -Warner. 

Universals—U, Detroit Universal Products; 
8, Spicer Mfg. Corp.; O, Own; M, Me- 
chanics Universal Joint Company. 

Rear Axle—Col, Columbia; Sal, Salisbury; 
Tim Timken; N.P., New Process Gear 
Corp.; %2-Semi-floating; %4-% floating: 
F-Full floating. 

Ratio—Optional on the Auburn. *On Pierce 
Arrow 43, 137 in W. B. rear axle ratio 
is 4.42. On model 41 rear axle ratio is 
4.42. On model 42 ratio is 4.23. 

tThe axle ratio varies with body types 
on Franklin models. 

Brakes—H, hydraulic; M, mechanical; SD. 
steeldraulic; Bendix, Bendix Brake Corp 

Steering Gear—Gem, Gemmer: Ross, Ross 
Gear and Tool Company: Sag, Saginaw: 
Say-B, Saylor-Beall Manufacturing Com- 
pany; War, Warner; N.P., New Process 
Gear Corp. 

Rear Springs—S, 
elliptic; ant, 
semi-transverse. 
Willys, 6-98D is 51 in. 

Spring Shackles—Tryon, Willys-Morrow 
Company: Rub B, Rubber Shock Insu- 
lator Company; Faf, Fafnir Bearing 
Company; ERS, Eaton Rubber Bush- 
ings: Inlox—Inland Mfg. Co. 

Chassis Lubricator—Alem, Alemite; Al-Z, 
Alemite Zerk; Bijur, Bijur Lubricating 
Corp.; Far, Farval. 


semi-elliptic: El, full 
semi-cantilever; S-Tr, 
*Rear spring length op 
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| TIDE WATER OIL PLANS 
$155,000 IN BUILDINGS 
Bayonne, N. J., Aug. 17.—Building 
permits to the officials of the Tide 
Water Oil Company, for buildings 
valued at $155,000, have been issued 
at the Bayonne Building Depart- 
ment office. According to plans, a 
cracking coil building valued at 
$130,000 is to be erected. Another 
structure to promote its operating 
will cost $25, 000. 


TO OPERATE 6 BUSES 

Little Ferry, N. J., Aug. 17.—The 
Little Ferry Borcugh Council has 
granted municipal consent to the 
New Milford Transportation Com- 
pany of Hackensack to operate six 
buses from Little Ferry to Hacken- 
sack. An application made by the 
Public Service for permission to run 
eight buses over practically the 
same route as that to be operated 
by the New Milford company was 
given to the bus committee of the 
council for consideration. 





OF PRESENT AMERICAN PASSENGER CAR MODELS 















Transmission 


































































































Ao 
© & o 3 
; = 3 > 

Make and Model gf Be ‘A * 

= DD D od ys Fo 
Auburn 8-98 | Chain _Del-R |*Del-R_ Long | D | 3|LGS-F-SM _|Uj Col % | *445|8D Ross | S$ 56% ! Own | Bijur | 17x5.50 
Austin | Gear Aut-L |*Aut-L Rock |WG| 3) —— |S | Sal %| 5.25|M Say-B | Cant Own | Al-Z | 18x3.75 
Buick 8-50 Tex Del-R | Del-R Own| M | 3) SM |O; Own % | 4.54 | Bendix Sag | S 54% | Tryon | Al-Z | 18x5.25 
Buick 8-60 Tex Del-R | Del-R Own! O| 3} SM |O Own% | 445; M Sag| 855% | Own | Alem | 19x5.50 
Buick 8-80 Tex Del-R | Del-R Own! O| 3) SM {|O Own% | 427|M Sag | 8S 58% | Own | Al-Z_ | 19x6.50 
Buick 8-90 Tex Del-R | Del-R Own! O/| 3} SM |O Own% | 4.27|M Sag | 858% | Own | Al-Z | 19x6.50 
Cadillac V-8 Morse Del-R-| Del-R Own] O/| 3] SM |S | Own% | 475 | Own-M Sag] S58 | Own Al-Z | 19x6.50 
Cadillac V-12 Morse Del-R | Del-R Own! O| 3} SM |S | Own % | —— | Own-M Sag | S 58 Own Alem _ | 19x7.00 
Cadillac V-16 Morse Del-R | Del-R Own! O| 3} SM |S | Own % | 439 | Own Sag | S 60 Own Alem | 19x7.00 
Chevrolet | Var Del-R |*Del-R Own! Q | 3} —— |O| Own | 410 |M Sag| S54 |—— | Alem | 19x4.75 
Chrysler 6 | Morse Del-R ; Del-R_ Borg/| O | 3} BW-F |U! Own % 4.60 | H War | S 53% | Tryon | Al-Z ~ | 19x5.25 
Chrysler 8 | Morse Del-R | Del-R_ Borg| O | 4| BW-F |—, Own % 4.10 | H War | S 54% | —— Al-Z =| 17x7.50 
Chrysler 8 De L. | Morse Del-R | Del-R_ Borg| O | 4| BW-F |—; Own % 430 |H — | 8 54% | — Al-Z 17x6.50 
Chrysler Imperial 8 | Morse Del-R | Del-R_ Borg! O| 4| BW-F |—| Own % | 3.81|H Ross | 8 57% | —— Al-Z 18x7.00 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R_ Long! D | 3) — \* | Col F | 4.80 |H Gem | S 62 Own | Bijur | 18x7.00 
De Soto Six | Var Del-R ‘| Del-R_ Borg | O | 3} BW-F |—| Own % 4.33 | H Own | S 53% | — | Al-Z | 19x5.00 
De Soto Eight | Var Del-R ‘| Del-R Borg | O | 3!) BW-F |—! Own % 460 | H Own | S 545 | Rub B| Al-Z_ | 19x5.25 
De Vaux 6-75 | Morse Aut-L |*Aut-L Borg | N | 3) —— iS|NP% | 440/SD NP | S 54% | Tryon | Al-Z | 19x5.00 
Dodge Six | Morse Del-R | Del-R’ Borg] O | 3) BW-F 1S | Own % | 460 | H War | S 55% | Tryon | Al-Z 19x5.00 
Dodge Eight | Morse Del-R | Del-R Borg | O | 3} BW-F 1S | Own % 460 |H War | S 545s | Rub B | Al-Z 18x5.50 
Durant 610 | Morse Aut-L |*Aut-L Borg! W| 3) —— |S | Own % 3.96 |S D Own | S 55 Tryon | Al-Z | 19x5.00 
Durant 612 | Morse Aut-L |*Aut-L Borg | Ww} 3] — |S; Own% | 445,SD Own} S55 | Tryon | Al-Z | 19x5.00 
Durant 614 | Morse Aut-L |*Aut-L Borg! W| 3}; —— {S | Own % | 445|S D Own] S55 | Tryon | Al-Z_ | 19x5.00 
Durant 619 | Morse Aut-L i*Aut- -L Borg| W| 3) ___|8| Own % ! 3.90|SD Own | S 54 Tryon | Al-Z | 19x4.75 
ssex Super Six | Morse Aut-L |*Aut-L Own| 0/3) BW-F (S| Own 5.40 | Bendix Gem| 8 54% | Own | Alem | 19x5.00 
ord A | Var Own |*Own Own | O | 3| —— TO! ore : 3.78 | M Gem | STr39 | Own | Al-Z | 19x4.75 
Franklin S$ 15 Trans.| Chain Del-R |*Del-R Br-L| * |—| —— | M' Own % | 14.54 | H Gem | El 42 | None Al-Z 19x6.50 
Franklin S 15 Trans.) Chain Del-R |*Del-R Br-L| * |—| — |M Own % | 14.54 H Gem | El 42 | None Al-Z 19x6.50 
Franklin § 15 De L_ | Chain Del-R |*Del-R_ Br-L |WG| 3} —— |S | Own % | 14.73 | H oa | El 42 | None | Al-Z 19x6.50 
Graham Pros. 6 Link Del-R |*Del-R Long | —| 3) BW-F |—| — “= | H 8 54 Al-Z | 19x5.00 
Graham Std. 6 Link Del-R |*Del-R_ Long| —| 3| BW-F |—| — 0|H S 54 Al-Z 5.50x18 
Graham Spl. 6 Link  Del-R |*Del-R_ Long| —| 4) BW-F \-— 9|H S 54 Al-Z =| 6.00x17 
Graham Spl. 8 Link Del-R \*Del- -R Long| —/| 4|BW-F j—| —— 09 | H S 54 Al-Z | 6.00x17 
Graham Cust. 8 Link Del-R |*Del-R_ Long 4|BW-F |—| — £00 |H S 56 Al-Z | 6.50x18 
Hudson Greater 8 | Morse  Aut-L |*Aut-L Own| Oo 3] BW-F 1S | Own % | 4.75 | Bendix on | 8 54% | Alem | 18x5.50 
Hupmobile Cen 6 | Chain  Aut-L |*Aut-L Borg |WG| 3| BW-F |M; Sal % | 4.70|;8D = | 8 58 on | Al-Z 19x5.50 
Hupmobile Cen 8 | Morse Aut-L |*Aut-L Borg |WG| 3) BW- |U| Sal 455|SD Ross | 8 52% | Rub B | Al-Z 19x5.50 
Hupmobile C | Morse Aut-L |*Aut-L Long |WG!/ 3} BW- |U; Own % | 455 SD Ross | S 54 | Own Alem 19x6.00 
Hupmobile H and U| Morse Aut-L |*Aut-L Long |WG| 3| BW-F }U| Own % | 407;SD Ross | 8 ot | Own Alem | 19x6.50 
La Salle V-8 | Morse  Del-R | Del-R Own] O/| 3) SM [S| Own% | 475| Own-M Sag| 858 | Own | Alem | 19x6.50 
incoIn |— Aut-L |*Aut-L Long| O | 3} BW-F =~ | Tim F | 458 | Bendix Own]| 8S 3 |Own | Alem | 7.00x19 
carmen 70 | Diam — Del-R |*Del-R Rock |WG| 3) BW-F [S| Sal % | 470] Bendix Ross| S 54% | Tryon | Al-Z = | 29x5.50 
ae 88 Diam Del-R *Del-R Rus|D | 3| BW-F |s Sal %j| 445 | Bendix Ross| S 60 Rub B | Al-Z 19x6.50 
armon 16 Diam Del-R Del-R Rus|M |—| BW-F |S | Sal % | 3.78 | Bendix Ross| 8 60 Rub B | Al-Z 18x7.00 
— 960 Cel Aut-L |*Aut-L Borg] O | 3] BW-F-SM |O a a 4.73 | M Ross | 8S 50% | — Alem | 19x5.00 
— 970 Diam Aut-L|*Aut-L Borg| O| 3| BW-F-SM /|O 4.73 | M Ross | 8 50% | —— Alem | 19x5.25 
N 980 Diam ‘*Aut-L |*Aut-L Borg| O| 3} BW-F-SM /|O}| en 446 |M Gem | S 55 — Bijur 18x6.00 
ash 990 Diam ‘*Aut-L |*Aut-L Borg/ O/| 3; BW-F-SM |O| Own% | 450|]M Gem | S 57% | — Bijur 19x6.50 
Oakland V-8 | Morse Del-R | Del-R_ Own /|M | 3| SM | Mi! a % 3.90 | Sag | x5 a | Inlox a = | 28x5.50 
Oldsmobile | Chain Del-R | Del-R Borg |M | 3| SM A wn 34 2 4 | Bendix Sag | ’ | Tryon | | 26x5.25 
Packard 901-902 | Morse NE|Dyn Long | O| 4| SM oa 6 | Own | 3 a | Own Bijur | 6.50x19 
Packard 903-904 | Morse NE!/Dyn_ Long /O/|4| SM Ma Own % 408 |M Own | 5 60% | Own Bijur 7.00x19 
Peerless St. 8 | Morse Aut-L |*Aut-L Rock |WG| 3 BW-F |S |Sal % | 4.70 | Bendix Ross | 56y% | Rub B kr Alem | 29x5.50 
Peerless Master 8 | Morse Aut-L |*Aut-L Rock |WG| 3) BW-F |S | Sal %| 445 | Bendix Ross | 5 60 Rub B | Alem 31x6.00 
Peerless De L. Morse Aut-L |*Aut-L Rock |WG| 3} BW-F |S | Sal % | 445 | Bendix Ross| 8S 60 Rub B| Alem _ | 31x6.00 
Peerless Custom 8 Morse Aut-L |*Aut-L Rock |WG| 3}| BW-F |S | Sal %| 445] Bendix Ross| 8S 60 Rub B | Alem _ | 31x6.50 
Pierce-Arrow 43 | Gear Del-R | Del-R_ Long| O | 3| BW-F |S’ Own % | 408 | Bendix Ross| S60 | Faf Al-Z | 19x6.50 
Pierce-Arrow 41-42 | Chain _Del-R | Del-R_Long| O | 3| BW-F |S | Own % * | Bendix Ross | 8 61_ | Faf___| Al-Z__| 18x7.00 
Plymouth — | Var Del-R ‘| Del-R Borg | O | 3) BW-F }O| Own% | 433 | H War | S 53% | Tryon | Al-Z | 19x4.75 
Pontiac | Morse Del-R | Del-R Own] O | 3) —— [M| Own % | 3.90|M Sag | S54 | Inlox | Al-Z | 29x5.00 
Reo Royale 8-35 | Morse Del-R | Del-R Long| O| 3} SM |U; Own % | 4.07|H Ross | 8 57% | Tryon | Far | 6.50x18- 
Reo Royale 8-31 | Morse Del-R | Del-R Long! O/| 3} SM {Ui Own % | 407 |H Ross | $ 57% | Tryon | Al-Z 6.50x18 
Reo 8-21 | Link Del-R | Del-R Long] O | 3} SM {U Own | 442);H Ross | S 56% | Tryon | Al-Z 17x6.00 
Reo 6-21 | Morse Del-R | Del-R Long!} O | 3} SM {U Own | 407|H Ross | § 56% | Tryon Al-Z 17x6.00 
Reo Fly. Cloud 6-25 | Morse Del-R |*Del-R_ Long| O | 3; SM |U| Own % | 442|H Ross | 855% | Tryon Al-Z | 17x6.50 
Reo 8-25 | Morse _Del-R |*Del-R_ Long | O | 3| SM jU| Own’, | 442|H Ross | S 5534 | Tryon | Al-Z | 17x6.50 
Studebaker Six | Chain Del-R |*Del-R- Long| O | 3) BW-F [S| Own % | 4.73 | Bendix Ross| S54 | Tryon | Alem | 19x5.25 
Studebaker Dict. 8 | Var G_ Del-R |*Del-R_ Long/| O |! 3} BW-F {S _ Own 4% = | Bendix Ross | S 54 | Tryon | Alem | 19x5.25 
Studebaker Com.'8 | Var G  Del-R |*Del-R_ Long/ O | 3) BW-F iS ' Own % 3| Bendix Ross| S56 | Faf Al-Z | 19x6.00 
Studebaker Pres. 80 | Var G  Del-R/| Del-R_ Long!| O| 3} BW-F |S , Own 4 a3 | Bendix Ross| 360 | Faf Al-Z 19x6.50 
Studebaker Pres. 90 | Var G  Del-R | Del-R_ Long| O | 3) BW-F |S ; Own% | 431 | Bendix Ross| S60 | Faf Al-Z 19x6.50 
Stutz LA = Del-R [Del-R_ Borg | D | 4 — ;U| Sal 45 | H Gem | § 60 | Own | Bijur | 19x6.00 
Stutz MA |— Del-R | Del-R_ Long| D | 4 |M; Tim % 4.75 |H Gem | S 62% | Own Bijur 20x6.50 
Stutz MB —? Del-R | Del-R_ Long| D | ‘ |M' Tim %| 475 |H Gem | $8 62% | Own Bijur | 20x7.00 
Stutz DV .2 — Del-R | Del-R_ Long| D | Bao IM Tim % | 475 | H Gem | S 62% | Own — 18x7.00 
Willys 6-97-98 D | Chain Aut-L |*Aut-L Borg{| O | 8) BW-F }S | Own 44 | 4.60] Bendix Own | *S 49% 7 Tryoh lie | 19x5.00 
Willys 8-80 D | Chain Aut-L |*Aut-L Borg] O/| 3) BW-F |S | Own ¥, | 440] Bendix Ross| S 56 Tryon Alem 18x5.50 
Willys-Knight 66 D | Chain Aut-L |*Aut-L Rock | O | 3! BW -F |S | Own% | 4.18] Bendix Ross| S66. | Tryon | Alem | 18x6.00 
Willys-Knight 95 Chain Aut-L | Aut-L Borg] O | 3| BW-F |S | Own% | 4.89 | Bendix Gem| $51 | Tryon | Alem | 19x5.00 





TEN BUS CONCERNS MUST 
GET THEIR OWN TERMINALS 
Trenton, N. J., Aug. 17—Ten bus 

companies operating over Trenton 
streets are ordered, in a resolution 
passed by the City Commission, to 
show cause why they should not be 
compelled either to provide ter- 
minals for themselves on private 
property or be prohibited from stop- 
ping on city streets to take on and 
discharge passengers. 


223 TRUCKS ARE PURCHASED 
FOR PENNSYLVANIA ROADS 
Philadelphia, Aug. 17—The state 
of Pennsylvania has purchased 200 
dump trucks and twenty-three per- 
sonal trucks from the Francis Auto 
Sales Company of Harrisburg, Pa., 
for $148,919. This is one of the 


largest truck orders ever awarded by 
the commonwealth. The vehicles 
will be used on state highway con- 
struction work. 


€HRYSLER DISTRIBUTOR 
REPORTS 200% GAIN 


Newark, N. J., Aug. 17.—Alfred De 
Cozen, president and general man- 
ager of the De Cozen Motor Com- 
pany, Chrysler distributor, reports 
an increase in new car deliveries 
during July of over 200 per cent., as 
compared with the corresponding 
period a year ago. 

Albert De Cozen, sales manager 
of the company, left Friday evening 
with his wife and daughter for a 
ten-day vacation in Bermuda. Ernest 
Meyer, winner of the De Cozen June 
and July sales contests, and Walter 
Dillon, also of the sales force, have 
booked passage on the Belgenland 
for a seven-day sail to Nova Scotia 
and return. 


CATTLE TRUCKING RECORD 


Omaha, Neb., Aug. 17—A new 
record for receipt of cattle by truck 


was set at the Omaha live stock 
exchange August 4, when 4,700 head 
had arrived up to noontime. The 
previous mark, set on December 29, 
1930, was 4,555 head. In addition to 
4,700 head of cattle received August 
4, 7,500 head of hogs and 1,500 sheep 
arrived by truck. 


TROLLEYS IN DUBUQUE, IA., 
RAPIDLY BEING DISPLACED 
Dubuque, Ia., Aug. 17.—The Inter- 
state Power Company is fast motor- 
izing its street car system, with 1932 
as the deadline for electrically oper- 
ated cars. ‘Three lines have been 
discontinued this year, the last 
going this week, with six new Mack 
buses taking the place of street cars. 
Two other car lines are all that re- 
main of a once extensive electric 
system, and even they have sup- 


plemental bus service during peak 
and light traffic hours. 








WORCESTER CONSOLIDATED 
TO ADD MORE BUSES 
Worcester, Mass., Aug. 17.—Sub- 
stitution of buses for trolleys on 
three lines of the Consolidated has 
been tentatively set for August 22, 
General Manager Howard R. Whit- 
ney announced. The lines affected 
will be Elm Park, Franklin Street 
and Grafton City line. The date of 


the change depends on the arrival | 


of eight buses purchased for use on 
these routes, Mr. Whitney ex- 
plained. Their delivery is scheduled 
for August 15. With the displacing 
of trolleys on these three lines, 
changes will also be made on three 
other lines, according to Mr. Whit- 
ney. 


TRANSFERS TO WILLYS 
Poplar Bluffs, Mo., Aug. 17.—Lee 
O'Reilly, formerly Hudson-Essex 
dealer located at 345 South Broad- 
way, has given up the franchise and 
taken on the Willys line, moving 
to 448 Vine St. 
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MOTOR BUS DENIED 
USE OF OHIO ROAD; 
ISSUE TO BE TESTED 


Cincinnati, Aug. 17.—An order 
issued by the public utilities com- 
mission of Ohio denying the ap- 
plication of the Cleveland, Akron 
& Chicago Motor Lines to use state 
highway No. 20 within the State of 
Ohio from Cleveland to Chicago via 
Toledo raises important technical 
questions in the controversy between 
the rails and motor truck lines and 
motor bus lines for traffic. 

These questions probably will be 
given a legal interpretation as the 
motor line has announced that the 
utility commission’s denial of ap- 
plication will be appealed to the 
Supreme Court of Ohio. 

A survey of state highways to 
determine traffic congestion is 
planned by the commission. Mean- 
while all applications for permis- 
sion to use the highways are being 
held in abeyance and the commis- 
sion has intimated that should its 
order denying use of the highways 
on the basis of danger to public 
safety and injury to the highways 
be upheld by the Supreme Court 
it will follow a strict policy in 
granting permits to motor lines 
seeking to use other state highways 
which are heavily traveled. 


PREST-O-LITE REPORTS 
SALES ON THE UPGRADE 
SINCE MIDDLE OF JUNE 


Indianapolis, Aug. 17.—A report 
received from the Prest-O-Lite Stor- 
age Battery Sales Corporation indi- 
cates a definite upturn in the sale 
of Prest-O-Lite batteries starting 
about the middle of June and in- 
creasing in intensity each week. 
This report states that commencing 
about June 15 Prest-O-Lite’s daily 
replacement sales were practically 
double the daily average of the pre- 
ceding six weeks. 

July orders ran more than 30 per 
cent. ahead of June, and more than 
25 per cent. ahead of July, 1930. 
Early August saies showed the same 
definite upward trend. 

A statement issued by the com- 
pany to its distributors and dealers 
states that this increase is directly 
in keeping with predictions that the 
fall of 1931 would be busy and profi- 
table for Prest-O-Lite dealers. This 
statément continues: “The nearer 
thie season approaches the more 
abundant the proof. Figures* which 
have just been made available prove 
that cars with old batteries are pil- 


ing up mileage faster than ever 
before. That means that more bat- 
teries will be on the verge of cole 


lapse when cold weather comes than 
in any _Brevious season.’ 


GILBERT & BARKER co. 
CLOSES FOR VACATION 


West Springfield, Mass., Aug. 17.— 
A large part of Gilbert & Barker’s 
plant here has closed for about six 
weeks, according to President C. C. 
Ramsdell. Originally it was planned 
to close for the month. While the 
original idea was to operate with 
but skeleton force at the plant, con- 
ditions have brightened up so thas 
a larger crew of Operatives will be 
used during the partial shut-down. 

It is planned to have all vaca- 
tions during this period, instead of 
spreading them out over several 
months through the summer, as in 
former years. Gilbert & Baker has 
operated during the spring season 
at a fair percentage of its capacity 
and has given employment to a 
constantly increasing number of 
factory workers up to the first of 
last month. During July the in- 
dustry operated at full capacity 
and made up a sufficient amount of 
stock to carry it through August. 
This month is usually a slack period 
with the company. 


WESTERN BATTERIES BEGINS 
SAN FRANCISCO PRODUCTION 
San Francisco,Cal., Aug. 17 (UTPS) 

—Western Batteries, Ltd., 1158 Fol- 
som 8t., San Francisco, has begun 
assembling batteries under the trade 
names of “States” and “Northwest- 
ern.” After six months, the firm ex- 
pects to manufacture a complete 
battery except for the separators, 
covers and boxes. Covers are to be 
secured from United Rubber Com- 
pany, San Francisco. 
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SPECIAL 
/LOP TRUCK 
FRANCHISE 


has already attracted 278 new 
dealers—66 in single week 








The New Reo 11-Ton 
Speed Wagon 





sounds interesting on the surface, but proves itself to be 
attractive under close analysis. Nearly every qualified appli- 


cant signs upon hearing the details. 


Sixty-six new dealers signed Reo eontracts in one week; 278 


have signed since July 1. 


Why? Because the new Reo Special Truck Franchise (with 
regular dealer discounts) is today’s most sensible answer to 
the dealer’s profit problem—the most logical step for anyone 


who wants a supplementary line. 


Perhaps you are qualified. Perhaps the opportunity in your 
territory is still open. Act today. The coupon will bring you 


facts that point the way to volume sales! 


The results quoted show that Reo’s proposition not only REO MOTOR CAR COMPANY -: LANSING - TORONTO 


The New $ 
l'/. -Ton 
Speed 

. Wagon 


Four-Cylinder $625, Six-Cylinder $725 
Chassts f. o. b, Lansing, Michigan—Dual Wheels $25 Extra 


REO MOTOR CAR COMPANY, Lansing, Michigan ADN 818 


Please send me at once—either by letter or through your 
representative—details of the Reo Special Truck Franchise. 


Line(s) now handled 
My Firm Name 


Address 














